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Selling Carbon Credits - Peter Floyd Rural News - 3 November 2009
The prospect of selling carbon credits from pastoral carbon farming is getting closer and more exciting.  Results from a number of eCOGENT farms indicate significant growth in soil carbon, and as we work to confirm the numbers it appears that there could be direct financial benefits as well as indirect ones from improved soil quality.  

This is the opinion of Wayne King of Carbon Market Solutions Ltd. In the past couple of weeks I have shared the platform with him at four farmer meetings.  Wayne has been involved in the international carbon markets for the past four years and during that time has worked for and with the World Bank and the UN.  In fact he was involved with those organisations in the Kyoto negotiations.

The meetings we spoke at were attended by farmers wanting to increase their profits sustainably, and they heard from eCOGENT members about their approach to improved profitability.  A by-product of the management system adopted by many members is the growth in topsoil – essentially an accumulation of biological material that is largely carbon.  

Wayne is adamant that there is a ready market for verified soil carbon credits on the voluntary carbon market, and that this represents a real opportunity for New Zealand farmers.   This growth in carbon, he says, could provide an additional revenue stream if measured and managed by clusters of farmers in districts throughout the country and sold on the voluntary carbon market.  

As he explains it, there are two carbon markets operating internationally.  One is the Compliance Market that is under the control of governments and overseen by the UN.  Government agencies issue compliance credits to companies or people involved in schemes like hydro generation or growing trees, where the so-called carbon assets are tangible, measurable, can be verified by third parties and meet high standards of accountability.  Each carbon credit issued is given a serial number and is registered with a government agency – in New Zealand’s case it is the Ministry of Economic Development – so that it can be accounted for and its ownership tracked.

Buyers want to know where a credit originated, how it was measured, what standard it was measured at, who validated it and how, says Wayne.   It’s a bit like buying livestock – once you know their history and background you can better assess their value to you.  Before the recent recession, compliance carbon credits were selling at about 25 Euro but then prices tumbled to 10 Euro.  They are now heading upwards again.

Voluntary Carbon Market credits are similar in that they involve ISO protocols, measurements that are verified by third parties, serial numbers and a central register.  However, governments play no part in the Voluntary Market, which is driven by large corporates that may not have access to the compliance market.  
The ability to sell on the Voluntary Market should make pastoral carbon farming a worthwhile opportunity for almost every farmer.  Right now is the time for benchmarking your soil carbon levels with the prospect of selling any increase in 12 months time.

What is becoming very clear to me, and to the farmers who are already consciously farming carbon, is that success is determined largely by how diligently they apply the Six Laws of Profitable Farming.  I am regularly asked whether there are short cuts, and there aren’t any.  You need to measure the profitability of feed consumed daily and let the business indicators show you the most profitable stocking rates, fertiliser practices, pasture covers, Brix levels and so on, and the best combination for your particular business.

Like anything in life worth achieving, quality inputs achieve quality results.  So get together with some of your mates to form a cluster group that will help you benefit from practical carbon farming.
Give us a call.  
Peter Floyd is the Managing Director of eCOGENT 
www.eCOGENT.biz   ph 0800 433 276

